 Samuel E. Ashkar 
  Extremely good with people, remarkable ingenuity, extraordinary perseverance. 
QALIFICATIONS PROFILE:
Market‑driven outcome based senior executive with exceptional strategic/systems planning, training, 
and team building history. Persuasive agent with demonstrated track record for initiating corporate contacts, building trusted business relationships, and achieving targeted corporate objectives. Analytical problem solver and organizer with impressive capacity for translating business information into profitable business solutions. Extraordinarily strong joint venture skills. 
CAREER BACKGROUND:
Ashkar & Associates/LFG Energy MN. Minneapolis, Minnesota, April 2003 to present date   

Managing Partner
· Developed Business Plan and key alliance contacts, built professional relationships, and successfully secured funding support for start-up-oriented companies. Companies include RePlay.  
· Consulting to Aquaponics developers over the past 7 years. 

· Consulting to the Senior Housing Market and Cooperative market for the last 10 years. 

· Corporate Service Agreement, Energenox Inc. Extensive Planning, Quantification, Team building.
· Took the lead to plan, organize and control securing $18 million for Kardia Health Services, Inc, served as its President. Achieved $100 million funding arrangement for KHS in 2008.
· Created, Structured, Financed and Managed $15.2 Million Dollar Landfill Gas Development Project.
SEA Holdings, Inc., Minneapolis, Minnesota, 1990 – March 2003 


President  
· Raised $3.3‑Million Dollars in technology industry venture capital and produced nominal  return on investment.

· Successfully introduced buyer/seller, facilitated buyer/seller terms, and closed sale of $9‑Million Dollar business.

· Conceptualized and coordinated implementation of Private Placement Memorandum for S3.1 Million Dollars MOR Oil, Inc.

· Formalized research and development venture for tri‑company operation.
· Identified non‑profit developers, negotiated joint venture agreements, and consistently completed projects within established budget and time frames. Secured funding to purchase and renovate 30 properties and generate $1.66 Million Dollars in real estate revenue during a 2-year time frame: PURE Development. Organized business plans, analyzed profit potential, and implemented effective operational control of inner city development projects

Financial Service Industry, Minnetonka, Minnesota, 1986 ‑ 1990

* Sales Manager – Sales Representative 
· Expanded account base by 20% and achieved Top Producer standing within 9‑month time frame.

· Recruited, hired, trained. and developed top performing financial service sales team.

· Streamlined and reorganized sales force and dramatically increased sales production by focusing on higher net worth individuals and businesses.
· Received Top Producer and President's Club Awards.

· Provided full range of financial planning services and insurance/investment product implementation.
· Sold insurance and investment plans targeting medium to small business owners.
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Real Estate Development, St. Paul, Minnesota, 1980 ‑ 1986

* Vice‑President, Residential Real Estate Division/ Broker
· Outlined financial and marketing plan, and coordinated completion of 81‑unit townhome development project.

· Successfully closed $3.4‑Million Dollar inventory and refinanced $3‑Million Dollars to support 225 unit condominium complex.
· Successfully converted 33% of renters to homeowners in 92‑unit condominium complex.
· Effectively listed and sold over $6.9‑Million Dollars in commercial real estate properties.


Cargill, Inc., Florida and South Georgia, 1978 ‑ 1980


* Sales/Territory Manager
· Managed 230 accounts and generated $ l .7‑Million Dollars in revenues, yielding 33% profit increase.

· Dramatically increased profitabity by converting warehouse terminal to brokerage distribution system and significantly reduced operational costs.

· Developed extensive profit analysis background and competency.

 EDUCATION

UNIVERSITY OF ST. THOMAS, St. Paul, Minnesota

· Bachelor of Business Administration, 1978 – Management Concentration
              ONGOING PROFESSIONAL TRAINING AND SEMINAR HIGHLIGHTS (Real Estate Broker, Series 6, Insurance License) not current any more. 
· Sage Presence
· Time Management Principles


· Personal Development

· Investment Analysis

· Dale Carneige Sales

· Xerox Selling Techniques
COMMUNITY INVOLVEMENT


· Board Member of KARA Kids At Risk Action

· University of St. Thomas Alumni Board Member
· Urban Ventures Leadership Foundation Board of Directors 
· Cursillo Community  -  Leader School 
· St. Therese Parish Council and Faith Formation Board

· Baseball Coach – T-Ball, Little League, Babe Ruth, Mickey Mantle and American Legion.

· League Director – Little League and Babe Ruth League located in Minnetonka, MN.
References furnished upon request.
Contact Information: 

16011 Woodland Curve
Minnetonka, Minnesota 55345

Telephone  Office/Cell: (952) 994-3247

samashkar@hotmail.com
